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This Report’s goal is to explain how the business valuation, financial performance, and
corresponding valuation multiples for companies operating in the Insurance Industry
have changed over time.

The market bases its future growth projections & prospects, business valuation, and
associated valuation multiples for enterprises on past financial performance.

India is emerging as a powerhouse in the global insurance market, ranking as the 10th
largest by total premium volumes and the 2nd largest among all emerging markets,
with an estimated market share of 1.9%. As of July 2024, India has 54 insurers,
including 27 life insurers, 27 general insurers (with 7 stand-alone health insurers), and
1 re-insurer. In 2021, India's share in the global non-life insurance market was
approximately 1%. The Indian non-life insurance sector recorded an 11.3% growth
during 2021, compared to the global non-life insurance premium growth of 8.4%.

The gross direct premium of non-life insurers (both within and outside India)
registered a year-on-year growth of 10.8%, driven primarily by the health and motor
segments. The net incurred claims of non-life insurers stood at INR 1.4 Lakh Cr in FY22,
driven mainly by rising per capita income, product innovations and customization,
development of strong distribution channels, and increasing financial literacy. The
insurance penetration in the non-life insurance sector increased from 0.5% in FY20 to
1% in FY22.

We have identified General Insurance as the key sector, that has a significant influence
on the overall Gross Domestic Output of India. Further, we have identified 3 companies
(“Representative Companies”) that fairly represents the technical dynamics of the Life
Insurance Industry. 

As a part of this research, we have derived the following Valuation Multiples for
Representative Companies that hold relevance in the Life Insurance Industry:- P/E
Ratio, and P/B Ratio.

Methodology for
Estimating Valuation Multiples

Source: Indian Brand Equity Foundation.



ICICI Lombard is the leading private general insurance company in the country holding
8.6% of the market share of General Insurance Industry. The Company offers a
comprehensive and well-diversified range of products through multiple distribution
channels, including motor, health, crop, fire, personal accident, marine, engineering,
and liability insurance. With a legacy of over 2 decades, ICICI Lombard is committed to
customer centricity with its brand philosophy of ‘Nibhaaye Vaade’. The company has
issued over 36.2 million policies, honoured over 2.9 million claims and has a Gross
Written Premium (GWP) of INR 25,594 crore for the year ended March 31, 2024. ICICI
Lombard has 312 branches and 13,670 employees, as on March 31, 2024. As at 31st
March 2024, ICICI has a Net Worth of INR 11,960 crore and a Combined Ratio of
102.5%. The company noted a Solvency Ratio of 2.62 Times for Financial Year 2024
with a Return on Average Equity Ratio of 17.2%. .

This Report is providing the
information of Representative
Companies namely:

General Insurance Corporation of India - GIC was formed under GIBNA of 1972 for the
purpose of superintending, controlling, and carrying on the business of General
Insurance in India Largest Reinsurer in the domestic market in India. It is the only
Reinsurance Company in India, listed on BSE & NSE at 30th January,2017.
Internationally, an effective reinsurance partner for the Afro-Asian Region Leading
Global Reinsurance company has a strong presence in around 140 countries. It offers
reinsurance support to 54 direct general and life insurance companies in India, making
it a repository of knowledge and data about the sector Key segments targeted by GIC Re
are - Property, Agriculture, Liability, Motor and Health. Total employee strength of 435,
with average age of employees is 42 years out of which 35% are female employees. For
FY 2024, GIC has a Combined Ratio of 111.82% and a Solvency Ratio of 3.25 Times. As
at 2023, the company noted a ROE of 20.1% and holds approximately 67% of the
market share in India.



New India Assurance Company Ltd is India's largest non-life insurance company,
evidenced by a market share of 13.3% as on April, 2024. New India Assurance is India’s
largest non-life insurance company New India was established in 1919 by Sir Dorabji
Tata and nationalised in 1973. Post nationalisation, it became one of the four
subsidiaries of the General Insurance Company of India (GIC). New India Assurance is
the only Indian general insurance company that has a strong presence in India and
good reach overseas. In India, the company operates through 31 regional offices, 469
divisional offices, 564 branch offices (including 27 direct agent branches), 816 micro-
offices, 1 auto hub, 7 large corporate and brokers' offices and 1 office at International
Financial Services Centre (IFSC) in Gujarat International Finance Tec-City. It is present
in 25 other countries through 19 branch offices, 7 agencies, 3 subsidiary companies, 1
representative office and 3 associates. For FY 24, the company has a Gross Written
Premium (GWP) 41,996 crore, Net Worth of INR 21,135 crore and a Combined Ratio of
120.99%. The company noted a Solvency Ratio of 1.81 Times for Financial Year 2024
with a Return on Equity Ratio of 5.5%.



The insurance industry in India has experienced significant growth over the past two
decades, driven by increased private sector participation, enhanced distribution
capabilities, and substantial improvements in operational efficiencies. The Insurance
Regulatory and Development Authority of India (IRDAI) remains vigilant and
progressive, with a determined mission to achieve "Insurance for All by 2047" and
aggressive plans to address the industry's challenges.

During the first half of FY24, the Indian non-life insurance industry recorded a 14.86%
growth compared to 15.30% for the same period the previous year. This growth was
primarily driven by health (especially the group segment), motor, and crop insurance.
Overall, the non-life insurance sector grew by 16.4% in FY23, up from 11.1% in the
previous year.

India's Evolving General Insurance
Landscape

Health insurance is the largest segment of the non-life business in India, accounting for
approximately 35% of sector premiums in 2023. With an 11% increase in premiums,
health insurance saw the fastest growth among non-life lines last year, although it was
slower than the 15% gain in 2022. Motor insurance is the second-largest segment,
holding nearly 32% of the market share, followed by agriculture insurance at around
12%.
Non-life premiums are projected to grow at an annual average rate of 8.3% between
2024 and 2028, driven by economic expansion, enhanced distribution channels,
government support, and favorable regulatory conditions. The market share of private
sector companies in the general and health insurance market increased from 48.03% in
FY20 to 49.31% in FY21, reaching 54% by September 2023.



Particulars 2020 2021 2022 2023 2024

P/E -4.09 26.34 54.60 16.35 29.16

Multiples - General Insurance Industry

P/E

Price to earnings ratio measures the company's current share price relative to its earnings
per share. P/E ratios are used to determine the relative value of a company's shares.

The P/E ratio displayed a consistent upward trend until FY22, reaching 54.60x, before  
declining to 16.35x in FY23. Since then, it has recovered to 29.16x in FY24.

P/B

Price to book ratio compares a firm's market capitalization to its book value and is usually
used to locate undervalued companies. This multiple is calculated by dividing the
company's current stock price per share by its book value per share.



Particulars 2020 2021 2022 2023 2024

P/B 3.25 3.11 2.56 1.9 2.67

Multiples - General Insurance Industry

The P/B ratio showed a declining trend from 3.25x in FY20 to 1.90x in FY23, followed by a
slight increase to 2.67x in FY24



About RNM Capital Advisors
RNM Capital Advisors (“RNM”), erstwhile known as RNM & Associates, is an associate firm of RN
Marwah & Co. LLP, Chartered Accountants.

Established in year 2009, RNM is a mid-market focused boutique investment banking firm with
head office in Janpath, Connaught Place, New Delhi. RNM Capital also operates from its branch
office in Bangalore and Gurugram.

RNM provides advisory services to its leading clients across sectors and geographies in area of
mergers & acquisitions, joint ventures/ collaborations, fund mobilization, restructuring &
turnaround, valuations, due diligence, India entry, other allied corporate finance matters, family
office solutions and alternate investment solutions. RNM boosts strong direct access to Promoters
of Indian Corporates across sectors.

RNM Capital is strongly placed for execution of complex cross border deals across sectors as
supported by its membership of GENEVA CAPITAL GROUP (GCG) as well as other international
M&A networks' access to member firms of GENEVA GROUP INTERNATIONAL (GGI).

RNM's has strong relationship with most of the active PE/VC Funds, Banks, NBFCs and Financial
Institutions and experience of closing multiple fund raise assignments under most challenging
situations.
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This material has been prepared by RNM Capital Advisors (“RNM”) for informational
purposes only and nothing in this material shall constitute an offer or an invitation to
enter into any transaction, or an offer by RNM to provide any service or offer to purchase
or acquire any share in any company or any interest, nor shall it form the basis of any
contract for the sale of an interest in any business. Until necessary internal approvals
have been received and until a definitive agreement is executed and delivered, RNM shall
not owe obligations of any kind whatsoever (other than those relating to confidentiality)
to the recipient(s) with respect to any of this material. 

The information and opinions expressed in this material are based either on publicly
available information or on information obtained by RNM. RNM has not independently
verified the information, and make no representation or warranty as to its reliability,
accuracy and completeness. RNM assumes no responsibility under any circumstances for
any loss or damage suffered as a result of any error, omission or inadequacy in this
material. Furthermore, the information and opinions contained in this material may
change without prior notice, and may be affected by changes due to factors, including, but
not limited to, shifts in the market environment, and amendments in accounting, taxation
and other applicable laws, rules and regulations. Any historical investment results of any
person or entity described in this material are not indicative of the future performance.
Any hypothetical illustrations, forecasts and estimates contained in this material are
forward looking statements and are based upon assumptions. The assumptions presented
herein are strictly hypothetical and no representation is made that any forward
statement will be achieved or will prove to be correct. This material does not suggest nor
specify all possible risks. Changes to assumptions may have a material impact on forward
looking statements. RNM assumes no duty to update any forward looking statement. 

The ultimate decision to use the information and opinions expressed in this material
and/or on whether to enter into any transaction should be made based on the sole
judgment of each individual recipient of this material. It is recommended that each
individual recipient of this material consult with its legal, investment, accounting, tax and
other professional advisers in order to make an independent determination of the
suitability, risks and consequences before such decision is made. The information and
opinions contained herein are not and do not purport to be appraisals of the assets, stock
or the business of any company and this material does not constitute any advice on the
part of RNM. 

The information in this material is confidential and intended only for the recipient.
Copyright of this report solely and exclusively belongs to RNM and regardless of the
purpose, any reproduction, disclosure, distribution or dissemination of this material in
any shape or form without the prior written consent of RNM is strictly prohibited. RNM
hereby excludes, to the fullest extent permissible by law, all liability under any applicable
laws howsoever arising in connection with the use of this material by the recipient. RNM
and its affiliates, connected companies, employees or clients may take the other side of
any order given by the recipient of this material, enter into transactions contrary to any
recommendations contained in this material or seek financial or advisory services for the
entities mentioned in this material.
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